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Company Name 
Partners with Realtors Property Resource
Broker Tool Sets
As a Company name here Manager, you know that we’re committed to providing you the most innovative technology and marketing opportunities available. You may be aware that our Company name here leadership and corporate staff has been reviewing the value of NAR’s Realtors Property Resource (RPR) project, and how it can benefit our company.  For the last several weeks our staff has been working with RPR to incorporate a set of company products called the Broker Tool Sets (BTS) via a registration process. The BTS will allow our agents to leverage the market strength of Company name here as you use valuable RPR features and reports with your clients and customers.  The main benefit for our agents will be the ability to promote company branding elements on both the RPR display and consumer reports, and a set of Affiliated Services Modules which will facilitate the display of information for List names of appropriate affiliated service companies (Mortgage, Title, Home Warranty, Insurance, Concierge, etc) on both the RPR database, as well as on RPR’s array of reports.
 
If you don’t know about RPR, prepare to be impressed.  RPR is an aggressive technology initiative by the National Association of Realtors® to create a parcel-centric database with information on all 147 million parcels of property in the United States. RPR includes tax assessment and public records data, deeds, liens, standalone mortgages, FEMA flood maps, subdivision and school district boundaries, aerial imagery and geo-spatial data, demographics and lifestyle information and the largest database of foreclosure information by county in the industry. Through a previous contract with our local MLS, RPR also layers local active and off-market data to create the most robust catalog of properties available anywhere.
We want to encourage all of our managers and agents to participate and use the RPR system.  To assist with this, we will be sending an all company e-mail with a similar version of this letter within the next week.  It will be important that you, as a manager, are familiar with what RPR has to offer and how the Broker Tool sets will work.  RPR has created a Broker/Manager Resource Center which you can access by going to http://blog.narrpr.com/broker.  The Resource Center offers weekly online training registration for brokers and managers, a series of pre-written letters which can help you promote RPR to your agents, and a weekly sales meeting module including videos and print material which will help you promote RPR at your weekly meetings.
Because our company is a member of multiple MLSs it’s possible that not every office or sales associate will have access to RPR today.  Go to http://blog.narrpr.com/rpr-partners to see if RPR is live in your specific market.
 
We would like your help in encouraging your agents to create an RPR account.  If you have not created your own RPR account, please take a minute to do so by going to narrpr.com.  On your first visit you'll need to create a profile with RPR. Choose “Create a New Account”, enter your last name and NRDS ID number and click on “Create”. Once your name and NRDS ID is validated, you will go through a four-step wizard to create your account. If you experience any problems creating your account, please contact RPR Customer Care at (877) 977-7576.
 
RPR has also created an easy place for agents to learn more about it at the RPR Landing Page.  Go to blog.narrpr.com/info to see marketing information, short demonstrations on key RPR features, user testimonials, and a registration link for training classes to learn how to use RPR features to enhance your business.

In the coming weeks we will be asking you to register and participate in the dedicated broker/manager training sessions, and begin to use the Sale Meeting modules with your agents.  The key to success in technology is not only having access to it, but in making the best use of it.  RPR can be a powerful tool for those who commit to learning how to create market advantages out of opportunities.  Company name here is committed to helping you make the most of this tremendous NAR member benefit.
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