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Use RPR to Find Your 
Next Client

Become a Prospecting Powerhouse!



What is RPR?
NAR’s technology company
Wholly owned subsidiary
National parcel-centric
database for residential and 
commercial properties
Built exclusively for REALTORS®

No additional charge to REALTORS®

No consumer access
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Where does 
RPR fit into 
your real estate 
business model?



Agenda
Review NAR 2023 Profile of Home Buyers and 
Sellers Trends

4 Prospecting Scenarios
Locate Neighborhoods
Identify absentee owners & how long someone 
has owned a property
Using Mailing Labels to prospect
Show where to access RPR reports and 
templates for marketing materials
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Four Prospecting Scenarios
1. Looking for a specific buyer and you can’t find 

them the right home that is currently listed, so 
we look for an off-market match

2. Search expired, withdrawn and cancelled 
listings

3. Create a farm list using specific criteria and 
predictive analytics

4. Create an absentee owner farm list to search 
for tenants that may be interested in buying



7

Home Sellers 
and Their 
Selling
Experience
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Home Buyers 
and Their 
Buying 
Experience
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RPR Mobile™ App:
View Public 
Records & 
Create Reports

13



RPR Mobile™ App:
Search Time 
Owned & 
View on Map
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Let’s Take a Look
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What’s Next?
Complete your worksheet for your certificate
Explore additional RPR Learning Opportunities 
and Resources at blog.narrpr.com 
Download the RPR mobile app
Join us on Facebook, Instagram and LinkedIn

Have a question?  Contact RPR Member 
Support at 877.977.7576 or 
support@narrpr.com 
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Thank you
narrpr.com
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